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Createan Army of Advocatesfor You and Your Business

Word-of-mouth, person-to-person connections matter more to your success than
al the hard-sell strategies in the world. This ingenious self-marketing guide by
Americas#1 “Referral Guru” reveals surefire secrets that will help you to
identify, and successfully meet, hundreds of high-quality referrals. Without
spending a dime, you can shorten your sales cycle, increase your profits, and
expand your network of friends and contacts--by giving them something to talk
about. Y ou will discover

- The 7 Deadly Referral Mistakes and How to Avoid Them

- 12 Waysto Get Great Prospects Calling You

- 10 Socia Prospecting Ideas That Generate Referrals

- 6 Tacticsfor Stronger Introductions

- PLUSthe 4-Point VIPS MethodTM for Asking for Referrals

Whether you're a small business owner, self-employed worker, or company
salesperson, referrals are the most inexpensive and effective way to drum up
business. With Cates techniques, you can establish areal name for yourself by
making more connections, and more money, than you ever thought possible.

“1 dare you to read this book and not come away with a dozen or more ideas you
can put to use immediately.” -Gerhard Gschwandtner, publisher, Selling Power
magazine

i Download Don't Keep Me A Secret: Proven Tactics to Get ...pdf

B Read Online Don't Keep Me A Secret: Proven Tacticsto G ..pdf



http://mbooknom.men/go/best.php?id=0071494545
http://mbooknom.men/go/best.php?id=0071494545
http://mbooknom.men/go/best.php?id=0071494545
http://mbooknom.men/go/best.php?id=0071494545
http://mbooknom.men/go/best.php?id=0071494545
http://mbooknom.men/go/best.php?id=0071494545
http://mbooknom.men/go/best.php?id=0071494545
http://mbooknom.men/go/best.php?id=0071494545
http://mbooknom.men/go/best.php?id=0071494545
http://mbooknom.men/go/best.php?id=0071494545
http://mbooknom.men/go/best.php?id=0071494545




Don't Keep Me A Secret: Proven Tactics to Get Referrals and
Introductions (Business Books)

By Bill Cates

Don't Keep Me A Secret: Proven Tacticsto Get Referrals and Introductions (Business Books) By Bill
Cates

Createan Army of Advocatesfor You and Your Business

Word-of-mouth, person-to-person connections matter more to your success than all the hard-sell strategiesin
the world. Thisingenious self-marketing guide by Americas#1 “Referral Guru” reveals surefire secrets that

will help you to identify, and successfully meet, hundreds of high-quality referrals. Without spending a dime,
you can shorten your sales cycle, increase your profits, and expand your network of friends and contacts--by

giving them something to talk about. Y ou will discover

- The 7 Deadly Referral Mistakes and How to Avoid Them

- 12 Ways to Get Great Prospects Calling Y ou

- 10 Socia Prospecting Ideas That Generate Referrals

- 6 Tacticsfor Stronger Introductions

- PLUS the 4-Point VIPS MethodTM for Asking for Referrals

Whether you're a small business owner, self-employed worker, or company salesperson, referrals are the
most inexpensive and effective way to drum up business. With Cates techniques, you can establish areal
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Editorial Review
About the Author

Bill Catesisthe president of Referral Coach International, creator of The Unlimited Referrals Marketing
System, and awell-known author, speaker, and consultant. For more information, visit his Web site at
Referral Coach.com.

Users Review
From reader reviews:
Richard Linneman:

The book Don't Keep Me A Secret: Proven Tactics to Get Referrals and Introductions (Business Books) can
give more knowledge and also the precise product information about everything you want. So just why must
we |leave agood thing like a book Don't Keep Me A Secret: Proven Tactics to Get Referrals and
Introductions (Business Books)? A few of you have a different opinion about reserve. But one aim which
book can give many datafor us. It is absolutely appropriate. Right now, try to closer together with your
book. Knowledge or info that you take for that, you can give for each other; you are able to share al of these.
Book Don't Keep Me A Secret: Proven Tacticsto Get Referrals and Introductions (Business Books) has
simple shape but you know: it has great and large function for you. Y ou can look the enormous world by
open and read aguide. So it is very wonderful.

Catherine Scott:

Here thing why this Don't Keep Me A Secret: Proven Tactics to Get Referrals and Introductions (Business
Books) are different and dependable to be yours. First of all studying a book is good nevertheless it depends
in the content of computer which is the content is as delicious as food or not. Don't Keep Me A Secret:
Proven Tacticsto Get Referrals and Introductions (Business Books) giving you information deeper as
different ways, you can find any e-book out there but there is no e-book that similar with Don't Keep Me A
Secret: Proven Tacticsto Get Referrals and Introductions (Business Books). It gives you thrill reading
journey, its open up your own personal eyes about the thing this happened in the world which is might be can
be happened around you. Y ou can actually bring everywhere like in park your car, café, or even in your
technique home by train. If you are having difficultiesin bringing the published book maybe the form of
Don't Keep Me A Secret: Proven Tacticsto Get Referrals and Introductions (Business Books) in e-book can
be your option.

Cynthia Necaise:

Nowadays reading books become more than want or need but also become alife style. This reading habit
give you lot of advantages. The benefits you got of course the knowledge the rest of the information inside



the book thisimprove your knowledge and information. The information you get based on what kind of e-
book you read, if you want send more knowledge just go with schooling books but if you want truly feel
happy read one with theme for entertaining such as comic or novel. Typically the Don't Keep Me A Secret:
Proven Tacticsto Get Referrals and Introductions (Business Books) is kind of reserve which is giving the
reader unpredictable experience.

Anne Braden:

The reason? Because this Don't Keep Me A Secret: Proven Tactics to Get Referrals and Introductions
(Business Books) is an unordinary book that the inside of the book waiting for you to snap the idea but latter
it will distress you with the secret thisinside. Reading this book alongside it was fantastic author who also
write the book in such remarkable way makes the content within easier to understand, entertaining technique
but still convey the meaning thoroughly. So , it is good for you because of not hesitating having this any
longer or you going to regret it. This unique book will give you alot of benefits than the other book have got
such as help improving your talent and your critical thinking technique. So, still want to postpone having
that book? If | had been you | will go to the guide store hurriedly.
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