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"Follow the wisdom contained in this powerful volume and your treasury will
grow and grow. | learned plenty." -- Og Mandino, author The Greatest Salesman
in the World

"The Guerrilla Group has done it again! Guerrilla Trade Show Selling isthe
definitive book on how to sell more, faster and easier at trade shows. It is |oaded
with practical, proven principles, methods and techniques that anyone can use to
double, triple and quadruple their revenues at any trade show they attend.” --
Brian Tracy, author The Psychology of Achievement.

"Guerrilla Trade Show Selling is pure platinum for anyone who has to or wants
to effectively work the trade show floor. It's loaded with practical, down-to-earth
ideas worth thousands of dollars to anyone who reads and implements its great
advice." -- Dr. Tony Alessandra, author The Platinum Rule.

"More about trade shows and sales techniques than | ever knew existed. The

authors actually turn exhibiting into a profit center!" -- Alan Weiss, PhD, author
Million Dollar Consulting
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Editorial Review

From the Publisher

Thefirst book to apply guerrilla sales and marketing tactics to the unique, high-pressure environment of the
trade show floor. Packed with insider secrets, tips and techniques, it isideal for any size business that wants
to use trade shows as an effective marketing weapon. It covers how trade show selling differs from a normal
sales call and how to select the hottest shows for each market.

From the Back Cover
"Follow the wisdom contained in this powerful volume and your treasury will grow and grow. | learned
plenty." — Og Mandino, author The Greatest Salesman in the World

"The Guerrilla Group has done it again! Guerrilla Trade Show Selling is the definitive book on how to sell
more, faster and easier at trade shows. It isloaded with practical, proven principles, methods and techniques
that anyone can use to double, triple and quadruple their revenues at any trade show they attend.” — Brian
Tracy, author The Psychology of Achievement.

"Guerrilla Trade Show Selling is pure platinum for anyone who hasto or wants to effectively work the trade
show floor. It'sloaded with practical, down-to-earth ideas worth thousands of dollars to anyone who reads
and implementsits great advice." — Dr. Tony Alessandra, author The Platinum Rule.

"More about trade shows and sales techniques than | ever knew existed. The authors actually turn exhibiting
into a profit center!" — Alan Weiss, PhD, author Million Dollar Consulting

About the Author

JAY CONRAD LEVINSON isthe author of the best-selling Guerrilla Marketing Series. MARK S. A.
SMITH, aninternationally acclaimed speaker and writer on trade show selling, has over 200 articles
published and was past president of the Colorado Speakers Association.

ORVEL RAY WILSON isaninternationally acclaimed author and speaker on sales, marketing, and
management. Coauthor of Guerrilla Selling: Unconventional Weapons and Tactics for Increasing Y our
Sales, heis President of The Guerrilla Group, Inc., an international training and consulting firm serving
clients worldwide.

Users Review
From reader reviews:
Ryan Calhoun:

Nowadays reading books become more and more than want or need but also turn into alife style. This
reading practice give you lot of advantages. The huge benefits you got of course the knowledge the particular
information inside the book thisimprove your knowledge and information. The data you get based on what
kind of publication you read, if you want drive more knowledge just go with schooling books but if you want
truly feel happy read one with theme for entertaining such as comic or novel. Often the Guerrilla Trade Show



Sdling: New Unconventional Weapons and Tactics to Meet More People, Get More Leads, and Close More
Sales (GuerrillaMarketing Series) is kind of reserve which is giving the reader unpredictable experience.

Bryan L opez:

This Guerrilla Trade Show Selling: New Unconventional Weapons and Tacticsto Meet More People, Get
More Leads, and Close More Sales (GuerrillaMarketing Series) usually are reliable for you who want to be
described as a successful person, why. The explanation of this Guerrilla Trade Show Selling: New
Unconventional Weapons and Tactics to Meet More People, Get More Leads, and Close More Sales
(GuerrillaMarketing Series) can be on the list of great books you must have is usually giving you more than
just simple reading through food but feed you actually with information that perhaps will shock your
preceding knowledge. This book is definitely handy, you can bring it everywhere you go and whenever your
conditions at e-book and printed versions. Beside that this Guerrilla Trade Show Selling: New
Unconventional Weapons and Tacticsto Meet More People, Get More Leads, and Close More Sales
(GuerrillaMarketing Series) forcing you to have an enormous of experience for example rich vocabulary,
giving you test of critical thinking that we realize it useful in your day pastime. So, let's have it and luxuriate
in reading.

Justin Pritchett:

Playing with family in the park, coming to see the coastal world or hanging out with good friendsis thing
that usually you might have done when you have spare time, after that why you don't try issue that really
opposite from that. A single activity that make you not experiencing tired but still relaxing, trilling like on
roller coaster you are ride on and with addition details. Even you love Guerrilla Trade Show Selling: New
Unconventional Weapons and Tactics to Meet More People, Get More Leads, and Close More Sales
(Guerrilla Marketing Series), it is possible to enjoy both. It is fine combination right, you still would like to
missit? What kind of hang typeisit? Oh can occur its mind hangout men. What? Still don't have it, oh come
on its known as reading friends.

Sarah Petty:

On this erawhich isthe greater individual or who has ability in doing something more are more precious
than other. Do you want to become certainly one of it? It isjust simple approach to have that. What you are
related is just spending your time almost no but quite enough to possess alook at some books. Among the
books in the top record in your reading list is definitely Guerrilla Trade Show Selling: New Unconventional
Weapons and Tactics to Meet More People, Get More Leads, and Close More Sales (GuerrillaMarketing
Series). This book that is qualified as The Hungry Hills can get you closer in growing to be precious person.
By looking upwards and review this book you can get many advantages.
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